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Direct Marketing

Direct marketing to decision-makers means more than a direct mail campaign, blasting an e-mail, or deploying a telemarketing program. It means reaching the right decision-makers
with your message. Whether you are announcing a new business initiative, launching a new product, developing a deeper customer base, promoting an event, or driving traffic to your
web site, securing a proven database is an important piece of your strategy.

Leverage the qualified, exhaustive and cumulative database of Hart Energy Publishing the most trusted and respected list source in the energy sector. Hart’s database will assure your
next direct marketing campaign - whether postal or email - is a resounding success.

The Hart database contains important domestic and international decision-makers from virtually every sector of energy. A list rental from Hart offers the opportunity to market to the
independent producer and operator, to the energy-focused investment and financial firm, to the companies specializing in the infrastructure and transportation as well as to state run oil
companies, refineries and governments. Titles include top executives, managing directors, operations, middle managers, engineers, association members and many more targeted groups.

Geographic Breakout, Business Sample Database Opportunities (M=1,000) Direct Marketing Applications
Description, Job Function Description: Postal = Major company announcement
Selections Oil and gas executives/managers 122,960 $200/M m Enter new market
State/City $10/M Oil and gas engineers 31,309 $200/M m Launch a new product or service
Title $10/M m Lead generation - build and enhance database
Business $10/M E-mail m Promote industry event participation
Country $10/M Oil & gas executives/managers 53,241 $445/M m Promote your own event

) Oil and gas engineers 17,512 $445/M m Research - understand business needs
Services Included m Drive traffic to Web site

Transmission:

Multi-part HTML/text

A/B split tests

Campaign reports (basic) 2 tests
All transmissions completed by Hart.

Co-Branding E-Mail Campaigns

Leverage the Oil and Gas Investor brand to get your organization’s
Additional Services name, brand and solutions messaging noticed...and read!
Personalization $10/M
Link tracking $25/M

Pass along $50/M

Program Details

m Client provides content

m Oil and Gas Investor will produce, format and deliver the
co-branded e-mail

m 8,000 subscribers selected who best match your target audience

m $3,500 per e-blast

m Daily exclusivity

Design Services:
HTML $150/M
TEXT $100/M

(M=1,000)
Leverage

Target
Educate
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Ancillary Products & Services
Reprints
Turn good press into great marketing!

Being featured in an article or contributing as a guest writer within the pages of Oil and Gas Investor magazine provides
exceptional exposure to industry executives who rely on Investor for relevant information for their businesses.

Leverage the inclusion in the magazine to the fullest. The market trusts third-party press and they trust Oil and Gas Investor.
Marketing campaigns benefit from both the strength of the publicity and the power of the credibility.

Promote this visibility through a customized reprint program. An Oil and Gas Investor custom reprint is a reproduction of a
published article or feature complemented with enhanced customized options. The final product is dynamic for marketing programs,
trade show collateral, investor relations packages, soliciting existing and prospective customers and human resource initiatives.

Custom reprints are multipurpose. They can be designed to adapt to many diverse business objectives and are cost effective.
They complement any advertising or marketing campaign with unmatched authority and efficiency.

Traditional paper reprints are turnkey and typically require 10 business days to complete.

For more information on ordering your custom reprint, contact your sales manager.

KOSMOS AND
UBILEE FIELD

Oil and Gas Investor Excellence Awards

Now in its 7th year, the Oil and Gas Investor Excellence Awards program has gained distinction among upstream executives, financiers and geoscientists
as well as respected recognition of their peers and of their own creative work towards finding, producing and financing oil and gas developments.
Winners range from the super-majors to private independents; individuals and partnerships; courageous M&A deal-makers; creative financing;
diligence explorationists and good stewards.

The categories include: Executive of the Year, M&A Deal of the Year, Financing of the Year, Best Discovery, Best Field Rejuvenation, Best Investor
Relations Program and Best Corporate Citizen.

Previous winners include Apache Corporation, XTO Energy Inc., Southwestern Energy Co., Plains Exploration & Production Co., Anadarko Petro-

leum Corp., Williams Bros. EnCana Oil & Gas USA, Newfield Exploration Co., Devon Energy Corp., El Paso Corp., Chesapeake Energy Corp. and
other leading oil and gas companies.

Excellence Awards entries are judged on their company-changing significance, both from a financial and a company asset portfolio perspective.
Entrees are accepted from the industry and judges are the experienced and award winning Oil and Gas Investor editorial team.

As custodians of this award, Oil and Gas Investor select winners strictly on the basis of their merit. There is no cost to enter.
We invite you to enter the 2010 awards competition. To enter, visit www.QilandGaslnvestor.com/Excellenceawards

Awards are announced at Oil and Gas Investor's June 2010 Energy Capital Week conference in Houston, Texas. Each winner’s story is featured
in subsequent articles in Oil and Gas Investor through the year and on oilandgasinvestor.com




2010 RATES

B/W Rates 1x 3x 6x 12x Advertising Sizes Shelley Lamb
Spread 14,110 12,980 11,535 10,095 PUBLISHER
Full Page 7,520 6,900 6,130 5,355 B Live area for non-bleed ad slamb@hartenergy.com
: Trim area for bleed ad 713.260.6430
1/2 Horizontal Page 4,480 4,145 3,680 3,350 T
1/4 Page 2,625 2,420 2,165 1,880
/4 Pag : : : : ! i 2-Page Spread Bob McGarr
1/2 vertical and 1/2 island are available. Call for details. | apagelspread | Livearea 15 %' x 10" ADVERTISING MANAGER
I I} 3/ uyn
Color Rates Page/ Cover Positions 12x | f R bmgarr@hartenergy.com
Fraction (includes 4/C process) [NREERINI Sanm—— (Must allow 1/8" on both sides and bottom for trim) 713.260.6426
4/C Process $1,600 Outside Back Cover $9,065 -E0E
2/C Process $1000 Inside Front Cover $8,500
Inside Back Cover $7,930 Note: Page trim size is 8 %"x 11 %" i
Call for quotes on inserts, white papers Cover pasitions include 4/ process and 12 frequency g‘ ,,,,,,,,,,, 4 ,. Charlie Chase
and custom publishing programs 3 1-Page ADVERTISING MANAGER
All rates are in US Dollars Premium Placement is available at 20% | Live area 7" x 10"
| 1-Page " ) cchase@hartenergy.com
Subscription: Monthly, 12 issues $297/year ~ >U" charge and/or 12x frequency ! Bleed 8%"'x 11% 713.260.6466
MeChanical specifications } (Must allow 1/8" on both sides and bottom for trim) o
Publication Size: The publication size/final trim size is 8 1/4" x 11 1/4". All body copy, headings and other text must be Eric Roth
at least 1/2" inside the trim size on all sides. If your ad has bleed, then the ad should be sized to 8 1/2" x 11 1/2" to CT0 SINESS
allow for 1/8" trim on all sides. The final trim size will still be 8 1/4" x 11 1/4". NOTE: Alignment of type and design is DIRECTOR BUSINE
not guaranteed on facing page spreads. Precision folding of all copies is not guaranteed. Half Page Spread DEVELOPMENT
Paper Stock: 80-Ib. gloss-coated offset cover, 70-Ib. coated offset body. Live area 15 :A::x 4 'Sl,fs“” eroth@hartenergy.com
. 1/2 Page Spread Bleed 16 4"'X 5 "6 gl;g 589 1[]06
Method of Printing: CTP Web on Offset. (Must allow 1/8" on both sides and bottom for trim) : ’

Type of Binding: Perfect Bound.

Material Specifications: To qualify for standard agency commissions, digital ads and color proof must be provided.

4-Color Ads: Supply digital files in CMYK, plus a color laser, matchprint, pictro, or other color proof output from the
final ad file. Ads submitted as hires Adobe PDFs can also be used as proofs.

Half Horizontal

i "X 4 %" Hart Energy Publishin
Matched Color: When PMS or other matched colors are specified, these will be built from process colors. If a matched Iéll\étzdarea Z ,Z,(, i és,, o 8y . 8
color requires that we run a PMS color, see your representative for five-color ad rates. ¢ 1616 S. Voss, Suite 1000

File Specifications: All ads are required in the following digital formats: High resolution Adobe PDF/X files (distilled at (W) el UG o ot S s G ) Houston, Texas
300 dpi with all fonts imbedded); Quark Xpress files accompanied by collected artwork, scans, logos, and all fonts; 77057
Adobe Photoshop TIFF or EPS formats, 300-dpi or better resolution; or Adobe lllustrator EPS files. Media - CD-ROM.

In-House Production: The advertiser must submit copy, plus high-resolution artworks. i (.
Your sales representative will provide a cost quote. Quarter Vertical 713-260-6400

FIP Site for Ads: Live area 3 %X 4 %" 713-840-8585 fax

Please upload collected files as zipped archives. 1616 SC vglleSlei:: 1000 Bleed 4"x 5"%"

Host: ftp.hqrtenergy.com Houston, TX 77057 (Must allow 1/8" on both sides and bottom for trim) 1-800-874-2544
User ID: ogiads 1-713-260-6408

password: ogiads cnunez@hartenergy.com
Directory: ftp/ogi_ads @ gy.

www.oilandgasinvestor.com






